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COVER PAGE. 1… 

Acadia Wealth Advisors 
Independent RIA, Fee-Only, Transparent Portfolio Management 
 

2806 Garth Road, Charlottesville, VA 22901 
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www.acadiawealthadvisors.com 
Last Updated: March 31, 2026 
 
1B. This BROCHURE provides information about the qualifications and business practices of 
Acadia Wealth Advisors (Tell-tale Capital Corp). If you have any questions about the contents of this 
brochure, please contact us at 615.268.4678 or frank@acadiawealthadvisors.com. The information 
in this brochure has not been approved or verified by the United States Securities and Exchange 
Commission or by any state securities authority. Additional information about Acadia Wealth 
Advisors may also be available on SEC’s website at www.adviserinfo.sec.gov. 

1C. Acadia Wealth Advisors (Tell-tale Capital Corp) is an investment adviser, registered in 
multiple states (Virginia, North Carolina, Georgia, Tennessee and Texas), but that registration does 
not imply a certain level of skill or training.  

MATERIAL CHANGES, 2… 
The last annual update of the Brochure was in March 2025. We are listing below only the material 
changes to the Brochure since that annual update 

1. We have added registration in one additional state, bringing our total to Virginia, North 
Carolina, Georgia, Tennessee, and Texas, to better serve our growing client base. 

2. We have updated AUM for the increase. 
3. We have increased the use of our DBA name, Acadia Wealth Advisors, and have reduced the 

use of our legal entity name, Tell-tale Capital Corp.  

mailto:frank@acadiawealthadvisors.com
http://www.acadiawealthadvisors.com/
http://www.adviserinfo.sec.gov/
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ADVISORY BUSINESS, 4… 
4A. Acadia Wealth Advisors is an independent, fee-only registered investment adviser that 
provides fully discretionary portfolio management to individuals, families, and a small number of 
family-office partnerships. Tell-tale Capital Corp, the legal entity, incorporated on November 5th, 
2010, and began doing business as Tell-tale Investment Advisors the same day. We decided to 
rebrand as Acadia Wealth Advisors in late 2024. The owner of Acadia Wealth Advisors / Tell-tale 
Capital Corp is Jerome Francis S. Gristina. 

4B. Acadia Wealth Advisors manages separately managed accounts (SMAs) for its clients and 
charges a fee for these services. These are individual client accounts (not pooled vehicles) in which 
we have discretionary authority. "Managing" includes actively selecting and allocating clients’ cash 
assets into a portfolio, or portfolios, of securities. These securities can include stocks, ETFs and 
Mutual Funds. 

Our principal product/strategy is known as the Growth At the Right Yield strategy, “G@RY” for short. 
The primary investment goals for G@RY are to produce above market yield with below market 
volatility, and, to participate in market appreciation. Most of our client SMAs (Separately Managed 
Accounts), and most assets under management, are managed in this G@RY strategy. Client 
accounts managed in this style have very similar positions with similar portfolio weightings. Trade 
execution is done either in block form, simultaneously, or as close to simultaneous as possible, 
depending on where the account is held in custody. 

Acadia Wealth Advisors also offers other strategies and minor customization of the G@RY strategy. 
These other strategies are generally geared toward more aggressive growth, or more focused sector 
exposures. The goals for these other strategies are above market or above sector appreciation. 

4C. Acadia’s main proprietary product, Growth At the Right Yield, is not necessarily tailored but 
can be customized by allocation mix and individual client requests or restrictions. Clients may 
impose limited restrictions on investing in certain securities or types of securities in advance or 
after identification, allowing us to correct for the request. 

For clients seeking a higher risk reward profile, we may use a more aggressive Growth strategy. This 
strategy holds the same positions and weightings for all clients invested in it and is traded as a 
block, just like the G@RY product. However, this product may also be customized again per 
individual client requests or restrictions. 

4D. We do not participate in wrap fee programs. 

4E. 100% of the assets we manage are discretionary. 

Discretionary Assets: $41.182 million as of March 24th, 2026 
Non-discretionary Assets: $0.000, as of March 24th, 2026 
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FEES AND COMPENSATION,5… 
5A. We provide active, discretionary management of each client's separately managed 
account. The maximum annual fee for this service is 2% of assets under management. Acadia 
Wealth Advisors is acting as the portfolio manager in this case and the fee is competitive with other 
funds or SMA portfolio products. At its discretion Acadia Wealth Advisors can discount the fee while 
the money is initially allocated. After the initial set up period, the fee is not negotiable. There are 
break points to this 2% fee. The first breakpoint is at $1 million, and it reduces the fee to 1.75% on 
all the assets under management. The second breakpoint is at $2 million, and it reduces the fee to 
1.5%…and so on. Acadia Wealth Advisors does reserve the right to further discount its fee in certain 
situations. The fee schedule is as follows. 

Our advisory fee is asset-based and tiered. Fees are calculated and deducted quarterly in 
arrears and are not negotiable after the initial allocation period. 

2.00% if AUM between, or equal to, $0.00 and $999,999.99 
1.75% if AUM between, or equal to, $1,000,000.00 and $1,999,999.99 
1.50% if AUM between, or equal to, $2,000,000.00 and $2,999,999.99 
1.25% if AUM between, or equal to, $3,000,000.00 and $3,999,999.99 
1.00% if AUM between, or equal to, $4,000,000.00 and $4,999,999.99 
0.75% if AUM above, or equal to, $5,000,000.00 
 
5B. Acadia Wealth Advisors instructs its custodians, quarterly, to deduct fees directly from 
client accounts, and, at the same time, we provide invoices to the clients. Advisor fees are also 
clearly stated on each monthly statement on which they are taken. For Acadia Wealth Advisors this 
is typically January, April, July and October of each year. These fees and invoices are based on the 
schedule described fee and the amount of assets under management. All clients agree to this 
deduction when they set up the managed account. Acadia Wealth Advisors no longer uses 
custodians, where we must invoice the client; we must be able to “scrape” our fee using predefined 
breakpoints and formulas and allow the custodian to check that our fee is reasonable. 
 
5C. Clients may be required to pay custodian fees and are required to pay transaction costs 
associated with their respective broker. These fees are typically deducted from the account by the 
broker and are of no benefit to Acadia Wealth Advisors. Details of this may be found in the 
brokerage section of the brochure. 
 
5D. Clients do not pay fees in advance but in arrears for services rendered. 

5E. No supervised persons accept compensation for the sale of securities or other investment 
products… N/A to all, E.1. N/A, E.2. N/A, E.3. N/A, E.4. N/A 



 

Acadia Wealth Advisors Last Updated March 31, 2026  

5 

PERFORMANCE FEES AND SIDE-BY-SIDE MANAGEMENT, 6… 
6A. Acadia Wealth Advisors manages assets for a management fee only: we do not accept any 
performance-based fees. 

TYPES OF CLIENTS, 7… 
7-. Acadia Wealth Advisors typically provides investment advice & management to individuals; 
however, we also provide investment advice & management to a handful of General Partnerships 
and Limited Partnerships. It is our understanding that these partnerships are family offices with just 
a few partners in each. As of 2019, Acadia Wealth Advisors waived a minimum opening balance at 
custodians, mainly because most brokers have instituted free trading. 

In general, now Acadia’s only requirement for managing an account is suitability. This is based on 
what percentage of net worth we will be managing, the client’s retirement horizon, and the client’s 
tolerance for account value volatility. Our average client AUM (Assets Under Management) size is 
about $750,000 

ANALYSIS, INVESTMENT STRATEGIES & RISK OF LOSS, 8… 
8A. We employ an algorithmic, quantitative screen combined with fundamental analysis to 
construct concentrated yet diversified portfolios of 20–30 high-quality equities and ETFs, 
allowing us to focus on true opportunities rather than broad index dilution. The G@RY (Growth 
At the Right Yield) Strategy, which represents most of Acadia Wealth Management’s AUM, Acadia 
utilizes a distinct quantitative screen to pre-qualify stock securities. This screening process is 
initially automated using a data service and our proprietary screen. The screen highlights, among 
other things, revenue or income growth and yield, and yield sustainability, characteristics. The 
screen also filters by, and displays, technical and valuation criteria. Once securities are showcased 
by the screen(s), fundamental analysis is conducted by the portfolio manager, and he then uses his 
experience and portfolio theory to allocate cash assets into a diversified portfolio of securities. 

For Acadia’s other strategies (the Growth strategy), the PM relies less on any “screen” and more on 
his own experience and research to select the equity securities that make up the strategies. 

INVESTING IN SECURITIES INVOLVES THE RISK OF LOSS THAT CAN OCCUR DUE TO POOR 
ANALYSIS, SELECTION, AND EXECUTION BY THE PORTFOLIO MANAGER BUT ALSO DUE TO 
EVENTS BEYOND THE PORTFOLIO MANAGER’S CONTROL. CLIENTS SHOULD BE PREPARED TO 
BEAR SIGNIFICANT, EVEN TOTAL, LOSSES. 

WE WOULD LIKE TO SPECIFICALLY POINT OUT THAT OUR AVERAGE SMA HAS 20 TO 30 
SECURITIES, WHICH IS A FRACTION OF THE ISSUES IN A BROADER INDEX. SMALLER 
PORTFOLIOS CAN HAVE EXTREME VOLATILITY COMPARED TO THE MORE RECOGNIZED AND 
DIVERSIFIED INDEXES DUE TO THE CONCENTRATION OF INVESTMENT AND COMPANY RISK. 
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8B. Risks Specific to G@RY (Growth At the Right Yield) Strategy… There is the risk that 
identified companies lower or "cut" their dividend and the portfolio fails to produce the desired 
yield. There is also the risk that while securities produce the desired yield, the underlying stocks 
lose share price value, offsetting any income produced. 

Risks Specific to the Growth Strategy… Market risks, which exist with all equities, may be 
amplified by the smaller average size of the public companies in which we are invested. Small cap 
companies tend to have higher beta(s), which is correlation to the market. It is not uncommon for 
these “growth-oriented” companies to have beta(s) well above one. “Beta” is a measure of a stock’s 
movement is excess of its correlated index, typically the S&P 500 index. 

Risks Common to All Strategies… There is also the risk that the data we collect is 
corrupted or processed incorrectly and that any conclusions drawn from such data are flawed. 
There is also the risk that we apply the wrong economic and geopolitical opinion and allocate too 
quickly or slowly completely missing the most opportune entry and exit points. Market volatility risk 
is increasingly a concern for investing, requiring increased time horizon and patience for desired 
results, if at all. Technologies, algorithmic trading programs in particular, seem to have increased 
this risk in recent years, and we expect volatility in the market and client principal levels to remain 
the norm. 

8C. We recommend/utilize individual stocks and Exchange Traded Funds. Some of the risks 
associated with these securities include fundamental disclosure risks - that can materially affect 
the stock prices when discovered, market risks, and systemic risks. We can utilize ETFs that are 
derivatives of stock sectors, foreign markets, currencies and commodities. These broad-based 
securities are exposed to additional country economic and geopolitical risks. 

DISCIPLINARY INFORMATION, 9… 
We can confirm that there are no new disciplinary actions that are material to a clients, or 
prospective client's, evaluation of your advisory business or the integrity of our management. 

9A. No criminal or civil actions 

9B. No administrative proceedings before the SEC or other regulatory agencies 

9C. No Self-regulatory Organization (SRO) proceedings 

OTHER FINANCIAL INDUSTRY ACTIVITIES & AFFILIATIONS, 10… 
10A. No application pending to register as a broker-dealer or as a representative of a broker-
dealer. 

10B. No application pending to register, as a futures commission merchant, commodity pool 
operator, a commodity trading advisor, or an associated person of the foregoing entities. 
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10C. Material relationships with related people or entities 

1. Broker-dealer, municipal securities dealer, or government securities dealer or broker - N/A 
2. Investment company or other pooled investment vehicle - N/A 
3. Other investment adviser or financial planner - N/A 
4. Futures commission merchant, commodity pool operator, or commodity trading advisor - N/A 
5. Banking or thrift institution - N/A 
6. Accountant or accounting firm - N/A 
7. Lawyer or law firm - N/A 
8. Insurance company or agency - N/A 
9. Pension consultant - N/A 
10. Real estate broker or dealer - N/A 
11. Sponsor or syndicator of limited partnerships. - N/A 

10D. We do not recommend or select other investment advisers for clients to receive 
compensation directly or indirectly – N/A 

CODE OF ETHICS, PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS & 
PERSONAL TRADING, 11… 
11A. Code of Ethics… We are not SEC-registered, but we do have a published Code of Ethics 
which defines “Access Persons”, “Advisory Clients” and “Reportable Securities” for our employees 
and clients. The Code lists “Explicit Restrictions” which would violate our Code… these include 
failure to allow client to choose which strategy we use, failure to evaluate a client’s suitability and 
employee trading policies. There is also a list of Other Duties and Expectations we place on 
employees. We ask employees to review the Code each year and attest to it. Again, Acadia Wealth 
Advisors can provide this Code of Ethics on request. 

11B. Participation in client transactions… Jerome Francis S Gristina, the manager for client 
accounts, has a significant portion of his assets in the “model accounts” for all strategies. This is 
deliberate as we wanted the manager to have a vest of interest in the products he manages. To 
avoid any conflicts of interest, mainly superior trading execution known by some as front running, 
any account with assets of Jerome Francis S Gristina is traded last, or in a block trade with the 
clients’ assets, whether buying or selling a security. 

11C. Personal trading / investing in the same securities recommended to clients… Acadia Wealth 
Advisors has a clear trading policy that requires approval before any purchase or sale of securities 
by a control person. This ensures that if the security is a candidate for client purchase the trade will 
not be allowed. “Control people” are not allowed to own the same securities as clients unless it is 
through a managed account, such as the "model". In this case, the "model" funds are always traded 
last, after all the clients’ funds, or in a block trade with the clients. 
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11D. Trading at or about the same time as clients (front-running) … See response to 11C 

BROKERAGE PRACTICES, 12… 
12A. Clients retain full choice of custodians while we direct brokerage only to platforms that 
support our discretionary trading and block-execution capabilities - maximizing efficiency and 
equity among similar accounts. We recommend that our clients utilize the services of any 
reputable broker that will allow us, Acadia Wealth Advisors, to have discretionary access as an RIA. 
We prefer that the trading commissions be competitive as Acadia can trade positions in the short- 
term. 

We receive no compensation from trading fees and have no incentive to "churn" accounts. We use 
Charles Schwab and Fidelity Institutional as our primary custodian options. We believe their block 
trading can ensure equitable execution of trades among similar strategy accounts. 

1. We do not receive or use research and other Soft Dollar Benefits. 
2. We do not use Brokerage for Client Referrals. 
3. We require Directed Brokerage. 

We have brokerages that we have experience working with and can recommend that clients set up 
their accounts with those Brokers. This active list currently includes Charles Schwab and Fidelity, 
but we are not opposed to allowing clients to use others if they desire. Not all advisors require their 
clients to “direct” brokerage to a particular Broker/Dealer. 

Acadia Wealth Advisors, by directing a client to any one brokerage, may be unable to achieve the 
most favorable execution of client transactions, and this practice may cost clients more money in 
execution. 

This said… Acadia will work with any broker/dealer that will accept discretionary management and 
that will not obstruct management by a third party. This promised, if clients attempt to direct 
brokerage, which we permit, they may themselves be unable to achieve the most favorable 
execution and their own choice may cost them more money. 

12B. We can aggregate client orders into a “block” if the client has chosen to custody at Charles 
Schwab and Fidelity. This is because we have reached the required size on that platform. We use 
block orders when we trade the same security for multiple accounts. This means clients get the 
same execution price on a block trade. It may also provide for more cost-effective execution. We 
may still utilize individual orders if we are only adding to a position or trimming a position, or, we are 
using other trading devices, like a stop or limit order. 

We cannot aggregate client orders of the same security at our other custodians because Acadia 
does not currently have the required size, as measured by Assets Under Management to demand 
such a service. There are advisors who do have “the size” to aggregate orders. This fact may cost 
our clients more than if they used another advisor. 
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REVIEW OF ACCOUNTS, 13… 
13A. The Portfolio Manager does review the client accounts at least once a quarter. The review is 
to confirm that investments are still suitable for the strategy under which the account is being 
managed. The review is also to record the value of the assets under management for the purposes 
of performance calculation and billing. 

13B. A client may request a specific review of their account, and we will do so at the earliest 
opportunity. 

13C. Acadia Wealth Advisors tries to provide clients with quarterly invoices for the purposes of 
billing and to report the quarter end value of the account. The clients’ broker dealer or custodian 
also provide detailed statements, which will include holdings, at least once a month. We prefer the 
custodian statement to be the principal form of reporting, and it is specifically why we use 
Separately Managed Accounts and an established custodian in Fidelity and Schwab. 

CLIENT REFERRALS AND OTHER COMPENSATION, 14… 
14A. We currently receive no economic benefit from non-clients. In the past, WE used to pay a 
fee for referrals from another RIA, Trusco (in Nashville, TN). This is no longer the case. 

14B. In 2023, we terminated our only referral fee relationship with a partner. We had been 
compensating one third party, Trusco, with a percentage of fees that we charged to clients that they 
had referred to us. We no longer accept referrals from this past partner and no longer pay them a 
percentage of the collected fees. We do, however, pay Trusco a flat annual fee for some research on 
the market and macro-economic factors that could affect our portfolio positions. This fee is for 
research and is not connected to client fees.  

CUSTODY, 15… 
15-. Acadia Wealth Advisors is not the broker/dealer or custodian, in the traditional sense, for 
any of our Separately Managed Account clients. We do produce a quarterly invoice, if charging a 
fee, for each of our clients for the purpose of releasing the quarter-end value of the account and the 
amount of fee owed/paid to Acadia. We prefer to use Broker/Dealers that allow Acadia to withdraw 
the fees directly as part of our power of attorney – this is known as “constructive-custody” or “soft-
custody”. These Broker/Dealers are Fidelity Investments and Charles Schwab (formerly TD 
Ameritrade). 

Clients should always carefully check our quarter-end balances with those reported by the actual 
custodian and/or Broker/Dealer and check our calculation of the quarterly fee according to the fee 
schedule and breakpoints. 
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INVESTMENT DISCRETION, 16… 
16-. Acadia Wealth Advisors does accept discretionary authority over which investments to buy 
and sell and in what increments. This is achieved through each Broker/Dealers’ Trading Authority 
Form or Limited Power of Attorney. 

Execution of a Power of Attorney is usually done by both parties signing a Broker/Dealer provided 
form and mailing the original into the Broker/Dealer. Today, this process is more often digital. 

Clients can, and do, place restrictions on this authority, that is kept on file at Acadia. Restrictions 
are usually “to avoid” or “to restrict” securities. This is usually a result of compliance issues or 
personal beliefs or situations. 

Acadia Wealth Advisors does not have the ability to deposit or withdraw funds from the client 
accounts. Acadia can take management fees from accounts held at Fidelity and Schwab using 
each custodian’s fee forms. These withdrawals will be coded as fees and can be checked against 
our published fee schedule. 

VOTING CLIENT SECURITIES, 17… 
17A. Acadia Wealth Advisors can vote on client securities, at certain of our custodians, if the 
client selects that option on set-up. When we vote those proxies and the "model" portfolios proxies 
in line with the recommendation of each company’s standing board of directors. 

We do not consider ourselves activists and are not interested in detracting from the ability of 
management at any of our investment companies, to execute its own plans. If we do not agree with 
management, or have lost confidence in them, we will typically liquidate our investment in that 
company. 

In short, we will vote on the default option on proxies, which is in line with current management 
recommendations. We do not require that clients give us their vote and do not require they vote in 
line with management. Finally, no matter which custodian they use, clients can vote or direct us to 
vote their proxy however they like. 

Clients may receive a copy of our Proxy Voting Policies & Procedures on request and clients can 
always contact us directly for an opinion on voting matters. 

17B. We can, now, vote proxies for some of our clients at Fidelity and Charles Schwab if the 
client selects that option on account set-up or changes it after set-up. Votes for these clients will be 
in line with the standing BOD. Clients can choose not to receive proxy and solicitation materials, 
but they must opt out. 

At most other custodians Acadia Wealth Advisors does not have the ability to vote client securities. 
Clients will receive their own proxies from their custodian. Each client may certainly contact us to 
discuss how they might vote. 
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FINANCIAL INFORMATION, 18… 
18A. Acadia Wealth Advisors does not require or solicit prepayment of more than $500 in fees 
per client six months or more in advance. Therefore, we are not required to include a balance sheet 
with this brochure, at least in the Commonwealth of Virginia. We do report balance sheets for the 
other states in which we are registered that require ones. Our fiscal year-end period is December of 
each year, and a balance sheet is available on request. 

18B. Acadia Wealth Advisors takes discretionary authority over client accounts. We are not 
aware of any financial condition that is reasonably likely to impair our ability to meet contractual 
commitments to clients. 

18C.  Acadia Wealth Advisors has not been the subject of a bankruptcy petition at any time during 
the past ten years. 

REQUIREMENTS FOR STATE-REGISTERED ADVISORS, 19… 
19A. President, Chief Compliance Officer, and Portfolio Manager... 

Jerome Francis S. Gristina is responsible for providing investment advice to clients by way of 
managing the client accounts. Mr. Gristina was born in 1972 in Winston-Salem, NC. Gristina 
received his BA in History from Wake Forest University in 1995. Mr. Gristina's five-year employment 
history, prior to founding Acadia / Tell-tale in 2010, includes Laffer Investments in Nashville, TN 
(from July 2009 to November 2010), Micro Capital, LLC in New York, NY (from November 2006 to 
April 2009), and Avondale Partners, LLC in Nashville, TN (from 2003 to November 2006.) 

Mr. Gristina was a "Sell-side" Research Analyst at Avondale Partners, which is an Investment Bank, 
a "Buy-side" Research Analyst at Micro Capital which is a Hedge Fund, and a Portfolio Manager at 
Laffer Investments which is a publisher of economic research and asset management company. 

President & Portfolio Manager, Acadia Wealth Advisors / Tell-tale Capital Corp (2010-Present) 
Portfolio Manager, Laffer Associates (2009-2010) 
Director of Research, Micro Capital, LLC (2006-2009) 
Senior Research Analyst and Partner, Avondale Partners, LLC (2003-2006) 
Senior Research Analyst, SunTrust Robinson Humphrey (1998-2003) 
Associate Analyst, Wheat First Butcher Singer (1997-1998) 
 
19B. There are no other businesses in which Gristina or Acadia Wealth Advisors are actively 
engaged. Mr. Gristina is a current board member of the Virginia Institute of Autism which is 501c3. 

19C. No person is compensated for advisory services with performance-based fees. 

19D. Awards in arbitration… There are no such suits in arbitration. 

19E. No relationships with issuers… There are no relationships. 


